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Program & list of attendees are now available online
www.beekast.com/nordic18
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Improving Health and Wellness will contribute to the society as a whole

Health is the 
new wealth

As we believe in the active 
role of the life (re)insurance 

industry in offering 
policyholder benefits that 
promote healthy lifestyle 

choices and help manage 
medical conditions
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Pace of change increasing in the Life insurance industry

…to new consumers’ needs ecosystem

The change in the life insurance industry is challenging the traditional role of life reinsurers 
while offering new opportunities for growth

Consumer

Wellness
platforms

Para-medical 
services

Insurers / risk carriers

Health
providers

Reinsurers

…

Mobility
gateway

Housing
gateway

…

Moving from 
traditional risk-driven value chains…

Insurer / Risk carrier

Distribution

Reinsurer

Retrocessionaire Capital market

Pools of consumers

“Life insurance is sold, not 
bought”

Bank

Broker
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SCOR continues to leverage on its proven strategic cornerstones

Make SCOR the 
preferred choice for its 

clients

Strong 
Franchise

High
Diversification

Robust 
Capital Shield

Controlled 
Risk Appetite

 Strong client relationships
 Best-in-class services
 Product innovation
 Consistent expansion into 

new markets

Increase the return 
on equity through 
required capital 

diversification benefits

 Between Life and P&C
 By geography
 By lines of business
 By types of retrocession

Improve the stability of 
results

 No annuities in the Life 
portfolio

 Limited U.S. casualty 
business

 Low U.S. cat exposure
 Conservative asset 

management

Protect shareholders’ 
equity

 Traditional retrocession
 Alternative risk transfer 

solutions
 Buffer capital
 Contingent capital facility
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SCOR maintains a well-balanced risk composition that provides superior 
diversification benefit

H1 2018 risk capital breakdown by risk category

 SCOR’s balanced P&C and Life 
portfolio and business model 
strength reflect a very strong 
diversification benefit which is 
stable since YE 2017

 There is further substantial 
diversification within the risk 
categories shown 

 SCOR’s required capital is 
mainly driven by underwriting 
risks

 Market, credit and operational 
risks make a minor contribution 
to required capital

▐ In EUR billions (rounded) – as at the end of H1 2018

3,2

3,4

1,9

0,4

0,3

4,4

0,5

P&C Underwriting

Life Underwriting

Market

Credit

Operational

Required capital before
 diversification and taxes

Diversification

Taxes

SCOR SCR 4.3

9.2

-47%

35% 37% 20%

5% 3%

41% 46%

9% 3%

1%

Remarks
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SCOR Global Life business is built on a strong protection base

Note: growth rates at constant FX – 2018 estimate at June 30, 2018 FX

A complete offering to support 
our clients

A customer centric approach to 
the way we do business

A diversified book with a core 
Protection business

▐ 2018E GWP – in EUR billions 

2014

Significant uplift in advocacy 
scores over the last three years as 

cited by clients1)

+18pts

Significant improvements in 
capability ratings as perceived 

by clients2)

1.4

0.8

Financial
Solutions

6.9

4.1

1.8

1.0

Longevity

Protection

9.1

Distribute

Underwrite

Monitor and 
engage

Develop 
Product

Claim

Americas

EMEA

2017

Strong 
leadership 
positions

Expand 
footprint
APAC

Helping our clients accross the 
entire product lifecycle

2017
2017

2013

2017
2017Peer #1

Peer #2

Peer #3

#5 to #2

2017Peer #4

1) NMG Consulting Global Life & Health Reinsurance Study 2017 Client Advocacy Score (CAS) - SCOR Target market; 
CAS = (Promoters – Detractors) / All citations

2) NMG Consulting Global Life & Health Reinsurance Study 2017 Business Capability Index - SCOR Target market
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Medical Underwriting

Leading provider of medical underwriting services in the Nordic market

Web based juvenile medical manual 

Web based medical manual 

Via outsourcing we do everything from Second Opinion to a full 
Medical Underwriting Service.

PRIO
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Customer Portal

 A quick, secure and reliable 
way of exchanging files and 
information with SCOR 
Sweden Re

 Provides functionality to 
report
− Individual life
− Claims
− Outsourcing
− Referrals
− Digihealth
− Files
− Etc.
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ON THE ROAD OF DIGITALIZATION

No infrastructure cost for cedent

Details
Implementation about 4-10 weeks

Provides Perfect 
Client Service

Short Time To Market

No involvement from cedent IT

Decreasing Lead Time  

Integrated with 
Medical Underwriting Services
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How does it work?

Client logs in on Cedent website 
and applies for insurance.

Client answers questions in the 
dynamic form.

Client clicks Send and is asked to 
sign the form electronically. 

Complete health declaration is available 
on SCOR Sweden Re Customer Portal.

Cedent views the health declaration in 
SCOR Sweden Re Customer Portal. 

Any remarks?

Cedent contacts the Client and 
finishes the application.

SCOR Sweden Re Medical 
Underwriter picks up the case and 

gives a recommendation.

Cedent receives recommendation on 
SCOR Sweden Re Customer Portal 

and contacts the Client.

Client clicks on a link to reach the 
health declaration.

NO

YES
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Högsta försäkringsbelopp utan hälsodeklaration

Bolag A Bolag B Bolag C
Bolag D Bolag E Nordiskt genomsnitt

Marknadsanalyser, Benchmarking och Aktuariellt stöd

 Sjukavvecklingsantaganden
 Dödlighet och insjuknande
 Tariff-benchmarking
 Produktjämförelser

Ad hoc analyser

Knowledge sharing

Kontinuerlig service

 Marknadsöversikter och rapporter
 Produktutveckling
 Stöd vid villkorsskrivning
 Perspektiv från flera marknader

 Resultatanalyser
 Reservsättning
 Avräkningar

Nordiska och landspecifika benchmarksurveys Kundexklusiva analyser och service

0
0,2
0,4
0,6
0,8

1
Ålder

Duration

BeloppKön

Yrke

Variabelanvändning för sjukavvecklingsantaganden

Danmark

Finland

Norge

Sverige

Företag A
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Workshops, Seminars & Trainings
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